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Sell Without Slashing the Price
When a property sits, the reflex is to cut the price. But a discount is the most expensive way to sell. Here are

five ways to create a path to 'yes' while protecting your number.

1 Offer terms, not just a lower price
Buyers care about monthly affordability and certainty as much as sticker price. Owner

financing or a flexible closing timeline can attract buyers who can't qualify with a traditional

bank - often at full price.

2 Solve the real objection
Stuck listings usually have one fixable issue: condition, tenants, timing, or a title/estate

complication. Identify it and address it directly instead of papering over it with a price drop.

3 Widen the buyer pool with creative structures
Seller financing, lease-to-own, and subject-to arrangements open your property to motivated

buyers the MLS never reaches. More demand means less pressure to discount.

4 Bring in a buyer who can actually perform
A cash buyer who closes on your timeline removes the risk of a deal falling apart in financing -

sometimes worth more than a slightly higher offer that may never close.

5 Run the math before you cut
Use our Seller Finance Savings Calculator to compare a discounted cash sale against

financing the sale yourself. Many sellers keep tens of thousands more by becoming the bank.

Want this applied to your situation?
Reach out for a no-pressure conversation: Sales@soundpropertiesgroup.com  -  941-397-0060
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